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西门子便捷融资

融资租赁是最优的资产投资：

目前全球范围内的各个行业都存在着一定比例的沉淀资本，由于大量一次性利用现金采购规定资产， 导致资金要么未能获得有效运用，要么未能实现其最佳的流动性潜力。如果更广泛地应用融资租赁等资产融资手段，大量的沉淀资本可以因而释放出来并更有效地运用。
西门子提供可靠的融资租赁
西门子财务租赁公司是一家在中国市场领先的设备融资解决方案供应商。我们能够提供各种租赁服务，如融资租赁、经营租赁、销售回租、公平市场价格租赁和其他为客户的特定需求提供量身定制的融资解决方案，业务主要面向医疗、工业制造业、建筑、教育、农业、交通、能源以及绿色金融等行业。
作为世界上最庞大的融资租赁网络之一以及西门子集团不可分割的一部分，我们将设备经验和融资专长融为一体，了解客户需求，力求以最佳的方式帮助供应商提升销售竞争优势为最终用户提供最优资金解决方案，以适应不断变化的市场需求，面对复杂的商业挑战。   
融资租赁为客户带来的益处：

· 节省流动资金：如果最终用户不加限制地购买所需设备，资金将会被不断贬值的资产所占用，导致无法投资于其他项目。采用融资租赁方式获得这些设备可以使最终用户节约这些资金，将节余的资金投资于新的商业机会或用于满足计划外需求。
· 简化预算管理：根据最终用户的要求定制的还款计划，能够让最终用户准确地制定未来资金计划，简化预算管理。
· 提升财务灵活性：我们的融资租赁协议是为最终用户量身定制的，满足特殊的现金流计划要求，提高财务灵活性。
· 保持银行现有信用额度：无需使用现有的信用额度，以便最终用户将银行贷款用于其他业务需要。
· 便于实现设备的技术更新：租赁可以使最终用户紧跟技术发展的步伐，从容应对不断变化的需要。方便升级原有的设备，以适应技术变化的要求。
融资租赁为厂商带来的益处:

· 完整的解决方案：与西门子财务租赁有限公司合作，您将能为您的客户提供包括设备和融资相结合的完整解决方案。
· 帮助提升销售额：融资租赁不需要最终用户的大量启动资本，使他们更轻松购买您的设备。因此，它能够最大程度的扩大供应商的销售机会。
In English

Easier lease financing
Siemens Finance and Leasing Ltd.（SFLL）
Siemens Finance and Leasing (SFLL) is part of Siemens cross sector Financial Services (SFS), based in Munich, Germany. The Financial Services Group is so much more than a leasing company. Treasury services, receivables, leasing and asset finance, project export finance and consulting - are just some of the many services we offer. With 17 leasing companies around the globe, Financial Services of Siemens has one of the largest network of leasing and finance companies worldwide.
Siemens Finance and Leasing Ltd. in China was established in 2005 with about 100 staffs and headquartered in Beijing. The majority of our employees are based here, with functions including Sales, Finance, Marketing, Business Processing, Risk Management and Customer Service. In addition, we have regional representations in Shanghai, Shenyang, Chengdu, Changsha, Guangzhou, Wuhan, Qingdao and Chongqing.  
Finance with integrity
Siemens Finance and Leasing is a leading provider of equipment leasing solutions to businesses in China. We provide all forms of leasing such as finance lease, operating lease, sales and lease back, fair market value lease etc. We specialise in tailored solutions to meet the specific requirements of our customers, with a particular focus on healthcare, construction, agriculture, vehicles, IT and the industrial sectors.
With one of the largest networks of finance and leasing companies worldwide and as an integral part of the Siemens Group, we have a unique combination of equipment and finance expertise. For customer, our individual leasing solutions make a positive contribution to their business growth and increase the chance of winning against the competition, ensure they keep pace with changing requirements.   
The benefits of leasing for your business:
· Saves working capital：If you buy equipment outright your capital becomes tied up in a depreciating asset, preventing you from investing in other projects, whereas financing the equipment allows you to save resources for new business opportunities or unexpected needs.
· Easier budgeting：Payments structured to meet your requirements throughout the agreement enable you to accurately plan your equipment, helping you to simplify budgeting.
· Greater flexibility：Our leasing agreements are tailored to meet your specific cash flow plans, ensuring payments match your budget.
· Maintain credit lines：Your existing credit lines with your bank do not have to be used. You therefore retain the flexibility to use your bank facilities for other business needs.
· Upgrade opportunities：Leasing allows you to keep up-to-date with advancing technology and to respond to changing needs. You can add to or upgrade the original installation to accommodate changes in your requirement.
The benefits for you as a vendor:

· The complete solution：Working with Siemens Finance and Leasing gives you the ability to combine a comprehensive equipment solution for your customers with an appropriate tailored finance solution.
· Helps close more sales：Leasing does not require initial capital outlays from your customer, making it easier for them to invest in your equipment. Therefore it maximises the opportunity for your sales force to ’sell up’.
